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HEHA JOBEPUSA KAK IETEPMUHAHTA DO@O®EKTUBHOCTHU
MAPKETHHI'OBOM CTPATETY BPEHJIA

B npomecce TpancopManum peIHOYHBIX OTHOHIeHWH B PecnyOnmke benapych HaGmomaercs
(dyHIaMeHTaIbHBIN NMapaJurMaibHbIA CABUT B IOHUMAaHUM MPHUPOABI OpeHna. TpaluiMoHHas HHTEP-
mpeTanus, CBO/sIIas OpeH K COBOKYITHOCTH BHU3yalIbHBIX HJICHTU(PUKATOPOB (JIOTOTHII, (GUPMEHHBIH
CTWJIb, IIBETOBAS AUTPA), YCTYMAET MECTO CTPATErHYeCKOMY BUJICHUIO OpeHJia KaK CIIOKHOTO HeMa-
TEpUAIEHOTO aKTHBA.

C no3uIMH CTPaTerniecKoro MeHEHKMEHTa COBpEMEHHBIN OpeH 1 Oazupyercs Ha IBYX KITlo4e-
BBIX (pyHIaMeHTax: WHCTUTYIMOHAILHOM aoBepuH (institutional trust) U HaKOIJICHHOM KIIMEHTCKOM
ombiTe (customer equity). /laHHash KOHIIENITyannu3anus MO3BOJSIET paccCMaTpUBaTh OpeH/ Kak camo-
CTOSITEIBHBIA O0BEKT MHTEUIEKTYILHOH COOCTBEHHOCTH, T€HEPHPYIOMINH YCTOHYMBBIE KOHKYPEHT-
HBIC IPEUMYIIECTRA.

PasBurue OpeHna kak HeMaTepruaIbHOTO aKTUBA 00ECIICUNBACT JIBE KPUTUUECKH BaXKHBIC (QYHK-
UK JUTs Ou3Heca. Bo-niepBBIX, JEKOPPENSINI0 OT BONATHILHOCTH TPAJAMIIMOHHBIX PEKJIAMHBIX KaHa-
JIOB, YTO CHIIKAET 3aBHCUMOCTD OT MEIUITHBIX OFOJKETOB U aJITOPUTMHUYECKAX U3MEHEHHUH TIATPOPM.
Bo-BTOphIX, popMUpOBaHHE TPEACKa3yeMOi JOJTOCPOYHON TPAEKTOPHH PA3BUTH KOMIAHHU 4epe3
CTaOMITU3AIHMIO KITMEHTCKOM 0a3bl M MPOrHO3UPYEMOCTh TIOBTOPHBIX Mpojaax [1].

dopmupoBaHUE YCTONYNBOW CHCTEMBI IIPOABHKEHHUS MTPEATONIAaraeT CHHEPTHIO OXBATHBIX H YT-
TMyOJIEHHBIX KOMMYHHKAIIHOHHBIX HHCTPYMEHTOB. [lepBbie — coruansable Meaua, PR-nHCTpyMEeHTBI —
o0ecreunBaloT MaccoByI0 BHJIMMOCTb M MEPBUYHOE BOBJICUCHUE. BTOpbIe — KadyecTBEHHBIN CEpBUC,
KOHTEHT-MapKETHHT — PEAIN3YIOT MEXaHNU3MbI TTTyOUHHOIH BOBIICUEHHOCTH U TpaHc(hOpMaluu moTpe-
outens B ajiBoKaTa OpeHa.

Onenka 3QQeKTUBHOCTH JaHHOW CHCTEMBI TpeOyeT OTKa3za OT IMOBEPXHOCTHBIX METPHK (OXBa-
ThI, JIAKH) B IOJIB3Y (PYHAaMEHTANBHBIX HHAUKATOPOB OM3HEC-I[EHHOCTH:

— CAC (Customer Acquisition Cost) — cTouMoCTb NpuBJicueHUs KineHTa. CHIKCHHUE TAHHOTO
MoKasartelsi B JUHAMHUKE CBUJCTENBCTBYET O ()OPMUPOBAHMH OPTraHUYECKOTO JOBEPUS M CHIIKCHUH
3aBHCHUMOCTH OT IUIATHBIX KaHAJIOB.

— Retention Rate — ko dutuenT ynepkanus KIMeHTOB. JJeMOHCTpUPYET YCTOHYNBOCTh OpeH-
JIOBOM MPUBSI3aHHOCTH U MPECKa3yeMOCTh MTOBTOPHBIX TPAH3AKIUH.

— Brand Awareness — ypoBeHb CIIOHTAaHHOH M HaBEJIEHHOH y3HaBaeMoCTH. DYHKIIMOHUPYET Kak
HEOOX0MMOe ycioBrEe (HOPMHUPOBAHHUS MIEPBUYHOTO JOBEPHUS M COKPAICHUS IIMKIIA MPUHATHS pelie-
HUS O TOKYIIKE.

HecMotps Ha (yHIaMeHTaNbHYIO HEMAaTepHALHOCTh JIOBEPHsI KaK COIMATBHO-TICHXOJIOTH-
4yecKkoro peHoMeHa, MapKeTHHTOBas HayKa pa3padoTalia BaIUUPOBAHHBIE HHCTPYMEHTHI €ro KoJInde-
CTBEHHOHM omeHku. KitoueBbIM MeETpUKOM BBICTyHaeT mokazatenb Lifetime Value (LTV) — wuHTe-
rpajibHasi METPUKA, OTPa)karomiasi COBOKYIHYIO JUCKOHTHPOBAHHYIO MPUOBUIL OT JOJITOCPOUYHBIX OT-
HOIICHUH ¢ KIMEHTOM. DOMIIHUPUYCCKHE HCCIIEOBAHIS JEMOHCTPUPYIOT MPIMYIO KOPPETSIHI0 MEXITY
YPOBHEM JIOBEPHSI U TIPOJIOHTAIIMEH KU3HEHHOTO IUKJIa IOTPEOUTENs B 9KOCHCTEME OpeH/Ia.

B koHTeKcTE M3MepeHus JIOSUITBHOCTH M PENYTAIlHOHHOTO KaluTaia METOJAO0JIOTHIEeCKH 000CHO-
BaHHBIM HMHCTPYMEHTOM siBisieTcst mHaeke Net Promoter Score (NPS). [lannas merpuka 6a3upyercs Ha
IIKaJIe TOTOBHOCTH peKoMeH10BaTh (recommendation intention scale) u paccuuThiBaeTcs 1Mo Gopmyiie:
nporeHT «IIpomoyrepoBy» (orenka 9—10) munyc npomeHT «KputukoBy» (omenka 0—6). TpuxoTomuye-
ckas knmaccupukanus pecrionaeHToB («[Ipomoyrepbi», «Heitpanby, «KpuTuku») odecneunBaeT He
TOJIBKO JIMATHOCTUKY TEKYILEro COCTOSIHUSI OpeH/la, HO ¥ MPOTHOCTHYECKYIO OIIEHKY TOTEHIIHANA Op-
raHUYEecKoro pocta uepes koahduuuent Bupansaoctu (K-factor) [2].

MaremaTHyeckoe MOJICIMPOBAHUE IEMOHCTPUPYET, YTO MHKPEMEHTAIBHOE YBEITMUCHHE WHJICK-
ca joBepus Bcero Ha 1% reHepupyeT MYyJIbTUIUTMKATUBHBIN 3QQEKT M0 KIIIOYEBBIM OIEpariiOHHBIM
MOKAa3aTelsiM:

1. Penyxius nukna konBepcuu (Time-to-Conversion). [1oBbIIeHHBINA YPOBEHBb JOBEPHUS COKpa-
maer a3y HHOOPMAIIMOHHOTO IMOMCKa M CPABHUTEILHOIO aHAIN3a AbTEPHATHB B MOJICIH TIPUHSATHUS
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pemenuii motpeduTeneM. Pe3ynpraToM CTaHOBHUTCSI YCKOPEHHAsI POTAIUsl 00OPOTHOI'O KalUTala U Mo-
BhIIIIEHKE ero 3 dekTuBHOCTH (capital turnover ratio).

2. HecencuOumu3anus 1eHOBOM atactuuHocTH crpoca (Price Premium Effect). Beicokuii ypo-
BEHb JIOBepHs TpaHcHOpMUpYETcs B HEMaTepUalbHYIO TOOABICHHYIO CTOMMOCTh, (POPMHUPYS yCTOM-
YHBOCTH CIIPOCA K IEHOBBIM KOppeKTHpoBKaM. [loTpeOuTens NeMOHCTPHPYET TOTOBHOCTh K YIUIATE
MpeMHUalbHON HaJ0aBKU 33 CHMXKCHHUE KOTHUTHBHBIX H3/ICPKEK M TapaHTHPOBAHHOCTH pe3yJIbTara.
OMIIUPUYECKUE JaHHBIC MOATBEPXKIAIOT BO3MOKHOCTh MHJCKCAIMHK IIeH Ha 1—1,5% 0e3 HeraTuBHOrO
BIIMSHUS Ha 00BEM MTPOAK.

3. OntuMu3anms MapKeTHHTOBBIX U3/IEPIKEK Yepe3 BUPaJIbHBIA MynbTUILIHKaTOp. [IpupaiieHue
JIOSITBHOCTH Ha 1% akTHBHpyeT MexaHu3M opranudeckort nuddysuun (word-of-mouth effect). Dxcmo-
HEHIIMAIBHBIH pocT ko3 dunmenta BupanpHocTH (K-factor) obecrieunBaer macmrabupoBaHue K-
CHTCKON 0a3bl MpU CTAaOMILHOM WMJIM CHIDKAIOIIEMCs yIelbHOM Tokaszatene Customer Acquisition
Cost (CAC).

HoBepue k OpeHay GYHKIHMOHHPYET KaK HeMaTepHabHbIH aKTHUB, 00JIaJafOIINi BEICOKOH JINK-
BUJJHOCTHIO B DKOHOMHYECKOM OOpallieHur. BHenpeHne cucTteM MOHUTOPHHTA JIOSUTBHOCTH Ha Oasze
meroponorun Net Promoter Score (NPS) u crparerndeckuii (pokyc Ha MOCTPOCHHE JOITOCPOUHBIX
oTHoIIeHU# ¢ kireHTamu (relationship marketing) popMupyrOT IpeANIOCHITKN ISt YCTOMYHUBOTO POC-
Ta YKOHOMHYECKOH JI00aBICHHON CTOMMOCTH.

B koHTekcTe 0enopyccKUX opraHu3anuil, QYHKIHOHUPYIOIINX B YCJIOBHSX TMOBBIIICHHON PbI-
HOYHOHM HEONpeNeNeHHOCTH B TpaHchopMali SKOHOMHUYECKOH Cpeibl, HHBECTHIIMU B (hopMHpoBa-
HUE W TOJIep’KaHUe JIOBEPUsl MPUOOPETAIOT CTAaTyC CTPATErMYecKoro mmiiepatiBa. JJaHHBIA pecypc
BBICTYIIAeT KPUTHUYECKHM (PAKTOpOM obOecreueHHs KOHKYPEHTOCIOCOOHOCTH M JCIOBOW YCTOWYHBO-
CTH B TOPU30HTE CPEHE- H JOJIITOCPOYHOTO TUNIAHUPOBAHHUSL.
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AHAJIM3 BJIUSTHUS ®U3NUYECKOM AKTUBHOCTH
HA IICUXOJIOI'MTYECKOE COCTOSIHUE YEJIOBEKA

AKTYanbHOCTh JaHHOT'O MCCIEIOBaHUs O0YCIIOBIIEHA YCTOMUMUBBIM POCTOM PacIpOCTPaHEHHO-
CTH TICHXOAMOIIMOHAJBHBIX HapYIIEHWH B COBPEMEHHOM MHpE: OCOOEHHO YacTO JUArHOCTHPYIOTCA
JIETPECCUBHBIE 3305, T€HepaIN30BaHHbIe TPEBOXKHBIE COCTOSHUS, CHHIPOM 3MOLIMOHAIEHOTO UC-
TOLLEHHS U TIOCIEACTBHS 3aTsDKHOTO cTpecca. COorflacHO CTaTUCTHUYECKHM JaHHBIM BcemupHoit opra-
Hu3anuu 370poBbs (BO3), mpu3Haky nenpeccuu MPUCYTCTBYIOT MPUMEPHO Y 5,7% coBepIlieHHOoeT-
HUX JKUTEJICH IIaHeThl, a cBbime 30% Jtozel npeObIBalOT B COCTOSIHUY MTEPMaHEHTHOro cTpecca [1].

PecnyOnuka Benapych He sIBIsIeTCs HCKIIOYEHHEM U3 JaHHON TPEBOXKHOW CUTyanuu. B yactHo-
CTH, OTMEUaeTcsl CIEAYIOIIUI mapagoKe: HECMOTPsl Ha BHEIIHee Onarononydne, Bce OOMbIle JIFojeH
HCTIBITHIBAET BHYTPEHHIOIO TPEBOTY U UYBCTBA «0Oera 1mo kpyry». [1ogo0HbIe cOCTOSHUS BICKYT 3a CO-
00ii cepbe3HbIC TOCIEICTBUS: YXYAIIAIOT (PU3NYECKOE CAMOYYBCTBHE, IPOBOIHMPYIOT KOHMIMKTHI
B ONvKkaiiieM OKpY»KEHHHU U BEIYT K MajeHuIo 3 QeKTUBHOCTH TPYIOBO JIEITENbHOCTH.

B cBsi31 ¢ 3TUM 1IeNBIO TaHHON PaOOTHI SBISCTCS aHANM3 BIUSAHUS (PU3UYECKON aKTUBHOCTH Ha
TICXOJIOTMYECKOE COCTOSIHHE YENOBEKa, a TaKKe 00OCHOBAHUE €€ POJIM KaK JIOCTYITHOTO U 3P PEKTHUB-
HOT'0 METO/Ia MPOPHIAKTHKH TICHXO3MOIIMOHAIIBHBIX HAPYIICHUH U KOPPEKIIUH Y)KE UMEIOIIUXCS pac-
CTpOMCTB.
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